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Canadian Preduiien ' Teed 2 July, 1931; 


States Plants M 


ake Better Show 


Than Expected 


Washington, Aug. 


which indicate that for thi 
16,434 were trucks : 

These figures compare with Juneé 
Sales of 183,092, which included 
160,103 passenger cars, 22,754 trucks | 
and 235 taxicabs. 

Canadian manufacturers’ sales 
seemed to stand up somewhat more 
sturdily than those in the United 
States so far as percentages are con- 


ger cars, 


not compare. Canadian factory sales 
for the month totaled 17,472, includ- 
ing 6,773 passenger cars and 699 





trucks. This is no considerable con- 
trast to the June igures of 7,112 
motor vehicles, including 6,308 pas- | 


senger cars and 804 trucks. 

In contrasting the figures for the | 
last three years for the United States 
the intensity of competition between 
the more popular cars is indicated 
in figures that show total manu- 
facturers’ sales for the first seven! 
months of 1932 to amount to 982,562, | 
as compared to 1,791,425 for 1931 and | 
2,464,113 for 1930. 


FRANKLIN PAYROLLS 
HIGHER AS UNFILLED 


Syracuse, N. Y., Aug. 29.—Factory 
pay roll of the H. H. Franklin Man- 
ufacturing Company for the cur- 
rent week 
similar period within the last three 
months, company officials state. 

This increased payment to work- 
ers reflects improvement in Frank- 
lin bar business, which has been 
noticeable for some time. From 
numerous points dealers have re- 
ported sales influenced by improved 
public sentiment. This demand has 
reduced dealers’ stocks of Franklin 
cars aimost 20 per cent. under the 
figure cf qne month ago. 

In spite of increased shipments 
during the last thirty days, present 
unfilled orders at the factory are 
almost double the number on the 
books a month-ago. Deliveries of 
cars to customers by Franklin deal- 










70 per cent. ahead of those for the 
comparable July period. 


STUTZ MAY ENTER 
LIGHT DELIVERY FIELD 









Indianapolis, Ind., Aug. 29.—E. S. 
Gorrell, president of the Stutz Mo- 
tor Car Company of America, Inc., 
announces that negotiations have 
been completed, subject to the ap- 
proval of the directors of the re- 
spective corporations, for the acqui- 
sition of controlling interest in the 
Pak-Age-Car Company, now held by 
the Mechanical Manufacturing Com- 
pany, one of the Swift interests in 
Chicago. 

This automotive vehicle is designed 
to compete with the horse-drawn 
vehicle both in initial cost and econ- 
omy of operation and will enable the 


(Continued on Page 2) 




























cerned, since quantity naturally does | 


ORDERS INCREASE 


is the largest for any | 


ers thus far this month are nearly | 


29.—Somewhat more than seasonal 
decline in manufacturers’ sales of automobiles 
indicated by figures issued by the Bureau of the Census, | 
States sales | 
amounted to 111,139 vehicles, of which 94,768 were passen- | 


s month United 


and 27 w ere taxicabs. 


TAX ON PARTS 
| TO CANADA 


Detroit, Aug. 





a the C 
|Canadian plant they can 


| and the Canadian government val- 


|ues these parts for duty purposes 
| without tax, which of course elimi- 
| nates any consideration of a dump- | 


| ing duty. 
| The ruling is quoted from 
| commissioner's 
| Corporation: 
“In reply you are advised 
| under the provisions of Section 606, 
|Sub-Section C of the Revenue Act. 
|referred to above, parts or accces- 
|sories other than tires and 
'tubes purchased by a manufacturer 
lor producer of automobile 
other automobiles or motor 
are not subject to the excise tax in 
|the United States, and it 
therefore, appear that the tax would 
not be included in the value for duty 
of such parts and accessories sold 
j}under similar conditions to motor 
vehicles manufacturers in Canada.’ 


|proposed to the Commissioner of 
Internal Revenue that with regard 
to the matter of tire inventory prior 
to the passing of the tax act that 
they take a complete inventory of 


field, on finished trucks and tires on 
hand unassigned, the inventory then 
| to be priced at the cost of tires prior 
{to the passing of the tax act. The | 
| figures arrived at will be the cost of | 





(Continued o1 on Page 8) 


‘NEW JERSEY PLANTS 
REPORT INCREASES 
"_ INORDERS, PAYROLLS 


Newark, N. J., Aug. 29.—Busi- 
ness gains in the automotive plants 
are indicated by reports in this 
vicinity, which show increased or- 
ders, with the resultant addition in 
employment, 

The Merz Brothers Company of 
9-15 Crawford St., which specializes 
in the building of light and heavy 
truck bodies, as well as painting 
and rebuilding bodies, has been en- 
joying good business since the first 
of the year, according to Christian 
Merz, president. The plant has an 
order for a number of twenty-ton 
bodies to be put on trailers. The 
employees are working on a full- 
week basis. 

A new addition was built on the 
old factory this year. This new 
portion of the plant has been turned 


(Continued on Page 2 ) 








for July was | 


NOT DUTIABLE 


29.—The Chrysler | 
| Corporation has obtained a ruling 
ommissioner of Customs 
whereby in the operation of their 
import | 
|materials from the United States 


the 
letter to the Chrysler 


that | 


inner | 


trucks, | 
cycles, | 


would, | 
The International Motor Company | 


tires, both at the factory and in the | 


United | HENRY KROHN NAMED 


| SALES MANAGER OF 


CONTINENTAL-DE VAUX( 





KROHN 


HENRY C. 
Mich., Aug. 


29.— 


Grand Rapids, 
Following announcement 


|}that the Continental company 
| tomobile business comes a further 
statement from Mr, Angell an- 
nouncing that he has named Henry 
C. Krohn as general sales manager 
of the Continental-De Vaux Com- 


recently | 
sent out by W. R. Angell, presdent | 
| of Continental Motors Corporation, | 
is | 
permanently established in the au- | 


| pany. 
| Coupled with this announcement 
lis the news that Continental-De 


| Vaux sales headquarters have been 


(Continued on Page 5) 


PUROLATOR CHARGES 


Washington, D. C., Aug. 29.—The 
right to manufacture and sell oil 
filters such as those now installed in 
nearly half of all the motor cars in 
the United States is involved in an 
application for a cease and desist 
order against the General Motors 
Corporation and its subsidiary, the 
A. C. Spark Plug Company, filed 
with the Federal Trade Commission 
today by Motor Improvements, Inc., 
of Newark, N. J., according to an 
announcement from the latter com- 
pany. 

The Federal Trade Commission, 





the announcement states, was in- 
formed that this application covers 
the same ground as a complaint 
filed simultaneously with th United 
States District Court at Bay City, 
Mich., asking for a decree adjudging 
that the A. C. Spark Plug Company 
has unfairly competed with Motor 
Improvements, Inc., and for a per- 
manent injunction restraining the 
defendant from manufacturing, using 
or selling an oil filter now man- 
ufactured by the defendant, and for 
payment to the plaintiff of the 
profits realized by the defendant 
from such alleged unfair competi- 
tion and other damages approxi- 
mating $1,000,000. 

The controversy, according to the 
application, is an outgrowth of the 
action of General Motors and its 





(Continuued on Page 8) 


UNFAIR COMPETITION: 


| Cincinnati. 





saad | Téwck hechsrettnns ¢ for First Six Months of This 
Year Run Only 13.93% Below 


Five Year Average 


Detroit, 
| tions during 
| cent. of the 


Mich., Aug. 


e ntire country, 


‘M. E. A. COMPLETES 
NATIONAL REGIONAL 


29.—New passenger 
July in forty-five states, representing 97.44 -per 


a Ee Sk 


- ORGANIZATION PLAN 


| Chicago, Aug. 29.—B. W. Ruark, 
| general manager of the Motor and 
| Equipment Wholesalers Association, 


today announced the formation of | 


two new regional groups affiliated 
with the M. E. W. A., bringing the 
total number to eighteen and com- 
| pleting the nationwide network. 
The two new additions are the 
Rocky Moontain Automotive 
| Wholesalers Association and the 
Southern Pacific Automotive 
Wholesalers Association. 


The Rocky Mountain Automotive | 


Wholesalers Association is headed | 
by E. O. Hunting, Auto Equipment |} 
| Company, Denver, as president; A. 
V. Fagerstrom, Motor Accessory | 
Company, Pueblo, Colo., as vice- 
president, and Max Moritz, B. K. 


(Continued on Page 2) 


PERMITE TO CENTER 
CERTAIN OUTPUT 
AT CINCINNATI, 0. 


Cincinnati, O., Aug. 29.—Elimina- 


tion of certain duplications in man- | 
ufacturing operations as they now | 


exist in the company’s plants at 


Cincinnati and St. Cloud, Minn., is 
|} announced in a statement just re- | 


leased by Aluminum Industries, Inc., 


It is stated by H. J. Hater, 
space released im the St. Cloud plant 
by this concentration will be made 
available for manufacture of new 
products now under development. 

Aluminum Industries, Inc., are 
manufacturers of Permite Products, 
piston, valves, rings, piston pins, 
water pump parts, bushings, muff- 
lers and a new aluminum coating, 
Permite Resalum. 


PENN. SALES TAX 


AFFECTS CAR SALES 


Harrisburg, Pa., Aug. 29.—The sec- 
ond special, extraordinary session of 
Legislature has adjourned—one bill 
was enacted that will affect the 
automotive industry—House bill 264, 
which imposes a 1 per cent. emer- 
gency sales tax upon sales of tan- 
gible personal property. 

This bill is now being reviewed 
by W. H. Brearley, legislative chair- 
man for the Pennsylvania Automo- 
tive Association, and all inquiries 
concerning the application of this 
law by the Pennsylvania Depart- 
ment of Revenue will be answered 
in a buletin to be forwarded to 
members this week. All efforts to 
divert license fees and gas taxes 
from the Highway Department to 
emergency relief were defeated. 


gen- 
eral manager of the company, that | 


car registra- 


reached 100,990, according to 
Polk & Co. 

This figure represents a 30.45 per 
cent. decline under registrations of 

145,215 units during June, and 46.67 
per cent. decrease under registra- 
tions of 189,352 units during July 
a year ago, in the same states. 

Registrations of new commercial 
cars during July in forty-four states, 
representing 92.74 per cent. of the 
;entire country, reached 13,539 units, 
a decline of 18.34 per cent. under 
16,579 units registered in June, and 
51.5 per cent. under 27,917 units 
registered during July a year ago, 
j}in the same states. 

With records of commercial car 
| registrations in Georgia for the first 
| six months of the year now ready, 
figures for the entire country for 
|}the first half of 1932 are available 

According to the Polk Company, 
| total truck registrations for the first 
half reached 100,564 units, which 
| represents a 43.29 per cent. decrease 
under 177,330 units registered for 
| the first half of 1931. Compared to 
the five-year average for the same 
period, which is 206,033 units, the 
first half of 1931 showed a 13.93 per 
cent decline, while the first half of 
1932 shows a 51.19 per cent. decline. 

Over a five-year period the total 
of January-through-June sales con- 
stituted 51.68 per cent. of the year’s 
sales. If this proportion holds true 
the present year, total truck 
| sales for the year may be estimated 
i 194,000 units, 

However, if the 1932 curve 
| that of 1931, in which the second 
half-year constituted only 44 per 
cent. of the year’s total sales, the 
'estimate of total 1932 truck sales 
| should be placed at 177, 000 u units. 


YOUNGSTOWN STEEL 
ACTIVITY IMPROVED 


Youngstown, O., Aug. 29.—Steel 
| plant activity in the Youngstown 
district advanced 4 per cent, this 
week to around HM per cent. of 
capacity on a moderate increase in 
miscellaneous buying of steel prod- 
ucts. 

Continued slackness in demands 
for automobile steel is the chief 
|factor in holding ingot output in 
this district below the rate in other 
leading districts. When automobile 
steel buying starts again—mill man- 
agers here expect such a develop- 
ment in September—several large 
plants here will operate on higher 
schedules. 

Steel sheet production continues 
to lag, several independent makers 
keeping their plants idle. Bar mill 
operations, except those rolling for 
tin plate fabricators, are low and 
irregular, while strip plants are 
slightly more active. Buying of 


~ 


tollows 





sheets and strip for leading auto- 
motive interests continues unime 
portant, at least one large make# 
being out of the market entirely. 
Thirteen of eighty-three open 
hearth furnaces in the Youngstown 
district are melting, compared with 
ten a week ago, and two of four 
Bessemer plants are operating 
against one last week. The most 


(Continued on Page 5) 











NEW JERSEY PLANTS 
REPORT INCREASES 
IN ORDERS, PAYROLLS 


(Continued fr 


over to the painting of truck bodies. 
A number of the bodies under con- | 
struction will contain large refrig- 
erator compartments. Engineers 
of the company have developed an 
ice compartment which maintains 
a low temperature without difficulty. 
Besides the order mentioned, Mr. 
Merz says that work is under way 
to make a number of truck bodies 
for carrying beverages. There are 
enough orders on hand to keep the 
factory at full capacity for the re- 
mainder of the vear. 

The Quimby Pump Company. 
manufacturers of various types of 
liquid and high pressure oil pumps, 
has received a number of contracts 
recently which has kept a force of 


“ Page 1) 


workers busy at the Thomas Street | gineering principles. 


plant. 

The Bennett Insured Steel Treat- 
ing Company of 310-312 Adams St.., 
specialists in annealing, carburiz- 
ing, case hardening and tempering 
various steel products, has been 
busy filling orders for local and out 
of town industries. During the last 
two months, an official says, there 
has been a considerable increase in 
orders. Several rush jobs for hard- 
ening steel products have been filled 
for airplane plants. A new hard- 
ening process for low cost machine 
steels, developed this year, has 
helped to increase business because | 
of the saving in time and labor in| 
treating. 


The A. G. A. Company of 1029 
Frelinghuysen Ave., whose chief 
products are trafiic signals and 


blinker lights for highways, is in- 
troducing a new automotive device 
to the trade. This new develop- 
ment of the engineering department 
consists of a motor car performance 
meter. which indicates electrically 
the amount of gas being consumed 
by the engine at any speed. The 
meter, it is said, can be used on any 
make of car and fastens to the 
steering post or other convenient 
location. It resembles an electric 
meter, but has two visible scales, one 
showing the efficiency of the motor, 
or the miles for each gallon of gaso- 
line consumed, and the other show- 
ing the gallons consumed an hour at 
any certain speed. 

There is evidence of an upturn in 
activity in local iron and _ brass 
foundries, and, while orders are not 
large, there ‘1ias been a steady flow 
of them from various industries 
here and from out of twon. While 
July activity was comparatively dull 
in comparison with other months 
this year, an Official of the Fulton 
Brass Foundry, Inc.. of 81-85 Clay 
St., says that August is showing a 
good account of itself. Orders have 
been received from more firms than 
in the last few months and inquiries 
for quotations Gn job lots have been 
numerous The outlook for fall 
business is brighter, and it is ex- 
pected that work quoted upon 
earlier this year will materialize 
on in the form of orders. Opera- 
tions are on a five-day-a-week basis 


NEW MEXICO GROUP 
OPPOSES OIL PLAN 


Sante Fe, N. M., Aug. 29.--Unani- 
mous agreement on a unit plan of 
production for the Hobbs oil poo! in 
eastern New Mexico could not be 
obtained at the recent meeting in 
Fort Worth, Tex., although renewed 


efforts by operators to formulate a | 


plan which could be unanimously 
adopted will be made, according to 
Dr. E. H. Wells, state geologist, who 
attended the meeting. 

“Any unit plan formulated by the 
operators must be approved by Sec- 


retary Ray Lyman Wilbur of the 
Department of the Interior: J. F. 
Hinkle, commissioner of public 


lands for New Mexico, and myself 
as state geologist,”’ Dr. Wells said. 


MICHIGAN EMPLOYMENT 
Detroit, Aug. 29.—Automotive em- 


ployment in Michigan for July, ac- | 
cording to the State Department of | 


Labor and Industry, shows a decline 
of 1 per cent. from June both in 
number of employees and weekly 
pay roll. 

Compared with last July employ- 
ment is off 10 per cent. and pay roll | 
about 11 per cent. Average weekly | 
earnings show little change, with 
$23.19 as against $23.16 in June and | 
$23.38 last July, . 
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STUTZ MAY ENTER M. E. A. COMPLETES 
LIGHT DELIVERY FIELD) NATIONAL REGIONAL 
tian inti. fee 1) ORGANIZATION PLAN 


| Stutz company to enter an entirely oe 
new field. It was invented by Lee (Continued from 
| W. Oldfield and Charles R. Rowlson 
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TUESDAY, AUGUST 30, 1932 


and licensed to the Northern Motors 
Corporation, which in turn gave a 
sub-license to Pak-Age-Car Com- 
pany. Approximately $2,000,000 has 
been spent in the development of 
this vehicle, the purchase of inven- 
tory and initial sales effort. The 
cars will be built in the Stutz fac- 
tory at Indianapolis. 

The new car is said to be a spe- 
cialty in the delivery field and dif- 
fers from any other vehicle intended 
|for the purpose of eliminating 
horse-drawn vehicles from house-to- 
house delivery service. Its engineer- 
ing features constitute a new type 
of motor vehicle construction, yet 
;}conform strictly to fundamental en- 
One of the 
|outstanding development, it is point- 





| Wholesalers 


Sweeney Electrical Company, Den- 
ver, as secretary-treasurer. The 
organization meeting, attended by 
Colorado and Wyoming jobbers, was 
held at Denver. 

The Southern Pacific Automotive 
Association, organized 
in Los Angeles at a meeting of 
California jobbers, selected J. H. 
Ernst, of E. A. Featherstone, Inc., 
Los Angeles, as chairman. The 
election of permanent officers was 
set for a later date, and in the 
meantime it was decided to get in 
touch with jobbers in Phoenix, 
Ariz., and San Diego, Cal., inviting 
them to participate in the work of 
the group. 

During his recent trip west of the | 
Mississippi Mr. Ruark, who attend- | 
ed both of these organization meet- 








ed out, is the fact that the power | ings, also conferred with the Omaha 


plant of the Pak-Age-Car Company 
}is assembled as a unit together with 
|the rear springs, subs, wheels and 
| tires and can be easily replaced by 
a spare power plant within fifteen 
minutes without entering the ve- 
hicle or disturbing the load. 


SEES TRUCK TREND 
TO HIGHER SPEED 


AND LOWER COST 


Chicago, Aug. 29.—“Developments 
jin truck engineering next year may 
reasonably be expected to follow the 
present trend to higher speeds at 
lower costs,” says C. A. Pierce, chief 
engineer of Diamond T. “In the 
field of actua] production a large 
number of detail improvements and 
modifications may be looked for. 
“Engines will be more powerful 
than ever before, partly as the re- 
sult of the regular annual use of the 
reamer, more frequently because of 
improved manifolding, higher com- 
pression ratios and higher-speed 


upward and this will require more 
|uniform and harder engine blocks, 
; With a greater use of molybdenum 
and chrome-nickel iron alloys. Tool 


design. Governed r. p. m. will move | 


| inter-mountain group in co-opera- 


| 
| 
| 
| 


section of the Missouri Valley Auto- 
motive Jobbers Association, where | 
he explained in detail the various | 
M. E. W. A. activities, and with the | 
Salt Lake City local jobbers asso- | 
ciation, where the proposal was | 
made to tie in with the national 
association and function as an 


tion with the M. E. W. A. 

Other cities visited by Mr. Ruark 
included Seattle, where the decision 
was made to ally the local associa- | 
tion with jobbing interests of the | 
United States by affiliation with the | 
M. E. W. A. E. C. Walling, sales | 
manager of Ballou & Wright Com- | 
pany, was named as official contact | 
between the Seattle wholesale in- | 
terests and national headquarters. | 
A similar arrangement was made at | 
a meeting of Portland, Ore., jobbers, | 
with Ken Crookham designated as | 
official contact for the local asso- | 
ciation. It was proposed that the | 
Seattle and Portland associations | 
work together in extending the ac: | 
tivities of the northern Pacific | 
group to other jobbing centers in 
Oregon, Washington and British 
Columbia. 

Also on Mr. Ruark’s itinerary were | 
Sacramento, San Francisco and San | 
Diego in California, Reno in Ne- | 
avada, Phoenix Arizona, San An- 








'a month. 











Discounts and Discounts 





Does a Hat Make a Sailor, or 


Why Aviators Wear Spurs 
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Jack Wicks One Up 


a ” * 


Chris Sinsabaugh— Detroit Editor 









EADING up to an anticipated reduction of at least two 
“ cents a gallon on gasoline in this area are the announce- 
ments just made by White Star and Blue Sunoco. 

White Star camouflaged to a certain extent by sugar 
coating its announcement, the opening gun in the battle, by 
offering a discount of two cents a gallon to purchasers of 
100 gallons or more in a month. It looked like an original 
idea to stimulate gasoline sales for White Star filling sta- 


tions. Each patron seeking the discount enrolls and signs 


\a “service station quantity discount agreement” and at the 


end of the month he will be reimbursed by check for the dis- 
count earned according to receipts mailed to the White Star 


headquarters. 
” ” * 


THE INK HARDLY had dried on this announcement 
before Blue Sunoco countered with the offer of a discount 
of two cents to customers who purchase twenty-five gallons 
Bookkeeping is done away, the discount being 
allowed at the time of purchase. 

The third shot was fired by Hi-Speed, which offers the 
same two cents a gallon reduction. Like Sunoco, it calls for 
buying twenty-five gallons within thirty days and allows 
the discount as each lot of five gallons or more is purchased. 

It would seem as if all this would lead up to other com- 
panies joining in the fun and result in the discount proposi- 
tion being ignored altogether and at least two cents a gallon 


'slashed off old prices. 


* a * 


IT JUST SO HAPPENED that as the gasoline discount 


tonio, Houston, Fort Worth and Dal- 


|steel and stellite valve inserts will |las in Texas, and Kansas City in 
|come into commoner use, in order to | Missouri. He reports that at all 
|cope with faster engine speeds and | cities visted the work of the M. E. 
|higher valve temperatures. Better} W. A. received praise from jobbers, 
; valve cooling and improved water-|who expressed much interest in the 
pump design will g9 hand in hand | association’s services and its oppo- 
with the foregoing, and cast-iron |sition to preferential treatment being 
|pistons will lose more ground to|}accorded to competitive channels of 
' those of aluminum alloy. | distribution. 

“In the power line we shall have| “Now that we have completed our 
an increased use of five-speed trans- | nationwide regional organization 
;missions. Some will offer direct |plan, the machinery is set up for 
}drive in fourth with a quiet high-|the interchange of information 
| speed overdrive; others will have |among members and groups on mat- 
| direct-drive in fifth with an easy /ters of interest to the trade,” he 
| shift to a constant mesh fourth. In |states. “I found enthusiasm at all 
jalmost all cases shifting of gears | meetings for the variaous M. E. W. 
| will require less effort. Needle-| A. services, such as the key-line dis- 
| bearing universal joints will increase | tribution charts, of which eight are 
|}in use. now in operation, the purchasing 

“Truck frames may continue to |information questionnaire, merchan- 
average a little greater in depth, but |dise exchange department bulletin, 
| the extreme has probably been |collection service, general monthly 
}reached in this direction and the | bulletins and activities of the policy 
narrow flange type of extremely thin |and other committees of the na- 
stock will probaly not appear again. | tional association.” 
| Super-balloon tires offer little prom- | . 
jise in heavy duty hauling and need | 
ae te teekiee ae SUITS ARE FILED IN TEXAS 

“Considering the matter of design | FOR OIL RULE VIOLATIONS 
as a whole, we may again expect | . 
further improvement in appedrance,| Austin, Tex., Aug. 29.—Suits for 
although special engine-under-the- | injunctions and penalties have been 


seat trucks will probably appear | filed by the attorney general, James 
this year in metropolitan areas. They | V. Allred, in the Travis County Dis- 

















will, of course, exist only because of | trict Court, against the Shell Petrol- | 


the recent legislation limiting over- | eum Corporation and eleven other 


all length, and will be designed for | operators in the East Texas oil fields, | 


special conditions. |charging violation of the Railroad 

“There is an increasing tendency | Commission’s conservation and pro- 
to design a specialized truck for | ration orders. 
several lines of work, and this trend| Injunctions were granted against 
may become more definite in the|all but three, enjoining them from 
coming year. It 
!part of the continuous effort to | from any person in the field pro- 
produce vehicles of lower operating | ducing oil in violation of the com- 
cost, and there can be no question | mission orders. 
but that next year’s trucks will be 

INDEX UP 


more economical to operate than | FISHER’S 


ever before. FOR WEEK OF AUG. 27 


is a legitimate | purchasing oil from R. W. Porter or | 


“Of really major importance, per- 


| haps, in the experimental field, is 


the continued effort to develop a 
thoroughly practical high-speed 
Diesel engine for truck and bus ser- 
vice. Such an engine must ap- 
proach the truck power-plant 
flexibility, ease of maintenance and 


moderate first-cost, and improve its | average. 


economy by an edequate margin. 





| 
| 


in| chasing power of the dollar 


Average commodity prices in this | 
country last week declined 0.1 point 
to 61.9 per cent. of the 1926 level, 
according to Prof. Irving Fisher’s 
index, compiled on the basis of aver- 
age 1926 values at 100. The pur- 
was 
lower at 61.6 cents above the 1926 
English commodity prices 
had an index number of 62.3. 


|story drifted to the desk there came along another discount 
idea which has all the ear marks of not only being origin }, 
but also practical. It has to do with automobile service, 
however, the brain child of Lee A. Cuson of the Maccabees 
Building, this city. 

In the rough, Cuson’s idea takes the form of a service 
certificate (copyrighted) to be sold to dealers who in turn 
| pass it along to customers who get 10 per cent. reduction in 
|service charges in the course of a year. The certificate is 
issued with each new motor car sold. When the certificate 
is signed and delivered to the car owner, a card record is set 
up in the dealer’s establishment. Each time the car comes 
in for maintenance and the maintenance expense is billed, 
ithe amount of the invoice, together with the date, is entered 
on the record car and a 10. per cent. credit is figured and 
also added on the card. 





a * ~ 
THE DEALER ESTABLISHES a trust fund in a local 
bank in his name as trustee. He deposits regularly in the 
bank sums representing 10 per cent. of the bills paid him by 
the service certificate owners. This trust fund ts protected 
by an insurance policy. 
The owner agrees to leave the discounts in the bank for 
‘at least a year. At the end of that time he either can with- 
| draw the money or use it up on the purchase of a new car 
'or service, 
Cuson gets his profit out of the idea by printing the 
certificates and selling them to the dealers, it is said. 
Oo” * ok 
NOW I SURE CAN’T run out on Henry Hower, who 
‘aspires to make me a prominent figure in the yachting 
'world. I’ll have to go to the Harmsworth Trophy races as 
the guest of the Enterprise Oil Company president, for some 
kind soul, at the present writing unknown, has sent me from 
Cleveland a perfectly good yachting cap and a couple of 
' those little do-funnies which make a blue cap a white one. 
With this flying start toward a commodoreship, maybe 
/some of my customers will send me a motor boat on the 
| same terms, free, gratis, for nothing. I’m hintin’. 





* + *” 


| 

MEBBE HENRY EWALD wasn’t pulling for Jack 
Wicks of Minnesota to land as one of the four scholarship 
winners in the Fisher Body Craftsman’s Guild coach build- 
ing contest! Last year Jack was a junior and was one of 
the state winners. Ewald liked the coach Jack built and 
bought it for his office. Jack went into this year’s contest 
and, as a senior, won his state honors again. It looked as 
if he was in line for national honors, for gossip had it he 
was one of the sever who lined up for the final picking. 











Vhis department is devoted to the interests of the retail sales divi- | 


sion of the industry. Salesmen, this is your department. Automotive | 
Daily News wants you to get something from this department that vill 
help you in your work on the firing line. it wants you to pass on | 
your own experiences, su cesses, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and | 
let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 
you commissions. 

Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 









| 







Here is a salesman who didn’t let a little thing like cus- 





Mr. Howlett submitted this letter in the recent Pierce-Arrow 
contest for the toughest sale the men on the firing line had 
ever made. The letter drew honorable mention and de- 
serves it. pee _ pee 


By 


©. H. HOWLETT, The following morning I called on 
South Bend, Ind. |him at his store, and he told me 
Here is a — cee ia was going to buy a new 1931 

may or may no pertinent to} 5 : ad 
your request for creative selling ex- | Blank 12, as they had ras the typs 
|of car he and his wife liked, and 


erience. 
. On March 20, 1932, I contacted | had made him a proposition he felt 
Mr. C. H. Becker, who operates a|that he couldn't refuse. 

grocery and resides on Dixie High- I followed up that evening at his 
way, North, this city. Mr. Becker | home with another demonstration. 
was driving a Blank sedan, and at | and spent an hour going through 
the first interview, said that he was |the Green Book with him, and left 
not going to purchase a new car|the Green Book, after exacting a 
this year, and would not take a/ promise not to buy until I saw him 
demonstration. The following Sun-| next morning. Blank was there 
Gay I called him, and after a good | ahead of me, and had bettered their 
cecal of argument, he consented to/} proposition by two hundred dollars, 
drive a “54” sedan that afternoon, | but before leaving I had his orce: 
which he did. After returning from | for a new “54” sedan, which we de- 
the demonstration, he said that he |} livered. The Blank, which he 
liked the car very much, but was/|traded, was his second one, 
not going to buy. I followcd him | prior to that he had driven Blanks. 
after he left the showroom, and he | Mr. Becker is very well pleased with 
stopped at the showroom of the/his car, and has given me several 
Blank distributor. good prospects 


| 
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Dealer Activities 


—- 


DEALERS IN JERSEY 














ee eee ew 


| the traveling show and blindfolded 
| driving exhibition was staged. Peter 


PEP UP ACTIVITIES! tne “best savertising ‘stunt of the 
year, 


* ” 


Newark, N. J., Aug. 29.—New Jer- 
sey automobile rows in the various 
cities are active, with August busi- 
ness standing up well. The usual | 
seasonal slump has been absent this | 
year and dealers and distributors are 

| 


The Jersey Motor Company, dis- 
tributor for Plymouth and De Soto 
in Camden county, has opened its 
new show room at 20th and Federal 


more optimistic as to the outlook for 
fall business. 


. * ° 





THE GREEN BOOK DID THE TRICK 


tomer pre-sold on another car disturb his line of selling. | 


anc | 


|resulted in sales for the first fif- 
Streets, Camden. Walter Viegel js | teen days of August being in excess 
president. 
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Retail Salesmen—This Is Y 


our Page 


© 
| 


SELL EM HAMMOCKS 





| 


| 


In this year of grace, 1932, the salesman who doesn’t use | 


| his head ALL the time is badly out of luck. The man who 
is selling today cannot afford to let a possibility of making 
his sale get away nor can he afford to neglect any chance to 
switch the sale in case his customer does not go through with 
the first intention. ee e 


There is the story of the tactful | Stephens on the telephone and 


young lady saleswoman who took | asked whether she could buy a new 


an extraordinary fat lady customer} BUick with an $80 down payment. 
7 | While explaining to her that it 
into the hammock 


department | would require a larger initial pay- 
| when the lingerie counter could not! ment 


than she mentioned, he 

supply a large enough brassiere,| learned several things. The princi- 
and believe it or not, there is a tes | 
| 


pal thing was that although $80 
son in that for the salesman of 1932. 


was all the available cash she had, 
However, what we started to do| She did have property—and a 
was given an example of what it| monthly income. 
means to a salesman to keep his| Realizing that deferred sales gen- 
wits about him in this depressed | 
| year. The incident is quoted in the} not suggest that she save up her 
current issue of the Buick Salesman, | money until she could make the 
|} and here it Is: | down payment. Instead, 
No matter how difficult a ten-| posed that she mortgage a piece of 
| tative deal involving the sale of a| her property and realize enough 
Buick may look to J. H. Stephens | money to pay cash for the Buick 
of the sales staff of the Howard| she wanted. He did it so convinc- 
| Automobile Company, San Fran-| ingly, explaining it would cost her 
cisco, he studies every angle of the! less actually than buying the car 
proposition with the idea that there | on time that she accepted his sug- 
is a loophole somewhere. | gestion—and he made a “clean 
An example came to light not! sale” of a new 1932 sedan, a straight 
long ago when a woman called cash deal. 


Dy mmeee 





Philadelphia Car Dealers | 
Report Sales Betterment 


Philadelphia, Aug. 29.—Philadel- registrations, Pennsylvania now 
| phia’s automobile dealers and dis- stands next to New York state, 
'tributors, having traveled an admit- which heads all others. In Phila- 
| tedly rough road in business for the delphia county, whose boundaries 
last seven months, with plenty of coincide with those of the city of 
| sudden bumps and S spotty condi- Phiiadelphia, total new passenger 
tion at best, are beginning to see a . 
fairer stretch ahead. An improved | ¢@! registrations for July of the 
feeling began to be evident about present year were 1,334, compared 
the time the July leaf was snatched | with 2,580 for July, 1931. For the 





| from the calendar, ushering in the | 
present normally weak month, This | 
|betterment in feeling is not ex- 
| pressed in a broad and fatuously 
|smiling optimism, but is based on 
| something tangible—a _ = definitely 
| awakened interest on the part of car 
|owners and, in numerous cases, a 
modest but encouraging quantity of 
sales. In certain instances reports 
|show that the business upturn has 


first seven months of 1932, the total 
passenger car registrations num- 
bered 12,464, as against 18,829 for 
the corresponding period last year. 

The used car situation in Phila- 
delphia is remarkably good, stocks 
having been well merchandized 
land kept down to a desirable level. 

The following few quotations from 
a survey of the passenger car situ- 
ation in the city indicate the pres- 
ent set-up: 

J. E. Gomery, president of the 
Gomery-Schwartz Motor Car Com- 
pany, Hudson-Essex distributors: 
| “We have been concentrating on 


of those for the corresponding pe- 
riod of last year. 
The lesson the dealer and distrib- 





Watson Shallcross, Dodge dealer | 
in Camden, will exhibit at the ao 
ond annual Camden county show, 
to be held Oltober 3 to 5. 


* ™ * 


o“ - . 


the Essex Terraplane since we made 
the big driveaway of 106 cars from 
Detroit a few weeks ago, and of 
course we are all optimistic about 
the outlook. Since then we, includ- 


utor have been learning—reduction 
of costs—must, however, be put into 
; practice more thoroughly. This much 
|is generally agreed upon. Where| 
|the dealer has proved himself far 


An automobile show of eighty ex- 
hibits has been added to the list of 
attractions to be presented Septem- 
ber 2, 3 and 5 at the Bergen County | 


Fair, Hohokus race track. The William Klapeshaw is now con-/| from letter-perfect in this task, it | ing our dealers, have had 700 orders, 
committee in charge of arrange- | nected with the Jersey Motor Com- | now devolves upon the distributor to | including demonstrators. One re- 
ments voted unanimously for the | Pany, 20th and Federal Streets,| work patiently with him, inculcating | tail dealer alone has had 20 orders 





addition, depending on the popular- 
ity of the event as the first of its 
kind to be presented in the county | 
in recent years. 





ae * ” 


Twenty-five representatives and 
friends of the W. E. Mount Ford 
dealership of New Brunswick en- 
joyed an outing to Manasquan Au- 
gust 25. The group of men and 
women left shortly after the noon 
hour and spent the day bathing and 
participating in other sports. Joseph 
Mount, one of the managers, was in 
charge of arrangements. 

* * | 

Fred Fischer, automobile distrib- | 
utor of Newark, is spending his va- | 
cation at his cottage at Nelson 
Lake. He has played a round of 
golf every day and also found time 
to take several lessons from a golf 
pro. Mr. Fischer belieces the in- 
structions can be put to good use in 
his annual match with his brother- 
in-law, Henry Gebhard. 

os a” * | 

The Cadillac Motor Company 
Newark branch, announces the ap- 
pointment of the Oliver Chevrolet, 
Inc., as Cadillac-La Salle dealer in 
the towns of Kearny, Arlington, | 
North Arlington and Harrison. 

* 6 ¢ | 

The Clifton Motor Company, 
Studebaker distributor of Passaic, 
and its sub dealers, attracted con- 
siderable attention August 25, when 








| at 


Camden, De 
tributors for Camden county. 
has been in the automobile busine 


ten years, eight ‘of which he spent qistributors themselves, a call at al- | 
the | most any showroom, service station 


his present location with 


late Barton S. Muir. 


* 7” * 


G. Benjamin Shepard, one of the | Scene have been hammering down 
first automobile dealers in Salem, | their costs and stripping for action 
and his wife are celebrating their| for @ run against the winds of dis- 
| golden wedding anniversary. 

ard continues to operate his garage | 
and machine shop, where he taught 


four of his sons to be machinists. 


LOOK OUT: 


Merchants who seek to avoid 
paying the 3-cent postage rate 
on letters face possible fines and 
imprisonment when they mail 
“duns” for overdue bills on 


l-cent postcards. 
The Post Office Department 


explains that it is legal to use 
such cards to ask settlement of 
current accounts or give notice 
when an account will be due, 
but the cards must not contain 
notices of balances that have not 
been paid. Neither may they 
contain anything which might 
reflect on the conduct of the ad- 
dressee—such as threats to sue 
for amounts due. 








Soto-Plymouth dis- 
He 


Shep- 


since he received his demonstrator.” | 

W. D. Teefy, president Teefy- 
Seltz Company, Inc., Auburn-Cord 
distributors, remarked: “I never ran 
|}into more optimism than I did on 
my latest trip, made very recently, 


| the principle of better merchandis- 
jing through eliminating all unnec- 


SSi essary overhead expense. As for 


or executive office will serve to show 


how these factors in the business | through our territory, especially in| 
localities where general business 
'and industry have begun to pick 
up. This was true of Allentown; 
aster. There have been a number; Dunmore, near Scranton, and in 


Lancaster. Our Baltimore business | 
is exceptionally good. July was a 
fairly good month with us and 
August, though up to the fifteenth 
of the month stood 10 per cent. off 
from the corresponding period of 
last year, we have reason to believe 
may find us fully caught up with, 
last vear’s figures by the end of the 
month. Our used car business is 
!'no problem at all. I am not one of 
those who believe that business will | 
‘continue to improve gradually. As 
stocks are low all along the line, in- | 
, cluding manufacturers’, I think that | 
|} when a certain period of needs has | 
| been reached, there will be a sudden | 
;}and possibly unprecedented clamor 
or merchandise from all sides and | 
this will have to be heeded. The 
improvement thus far shown has a| 
real basis, in fact, and is not mere | 
as weli as in what is known as the|Conversation. Dealers are getting 
Philadelphia sales area, and in the |°rders. Our own service business | 
city itself, although unemployment |5as been progressing better than | 
in various lines still constitutes a/| ever with a smaller force and we are | 
| serious condition. . Latest reports | eo j 
‘show that 


of casualties among those who did | 
not pee] down fast enough; some 
| bankruptcies, perhaps followed by | 
| friendly liquidations and reorgani- 
| zation, and others have just faded 
| from the picture. Survivors in more | 
|than one instance have found it ex- 
|} pedient to make changes in policy 
'and now, because of adaptability and 
| quick adjustment, find the going en- 
|couragingly smooth. For example, 
|} some service departments are trans- 
{acting more business with one-third 
oe personnel than they had been 
| 


doing for months with a topheavy 
| organization. Unnecessarily large 
| sales forces have been effectively 
| weeded out, and there is a trend 
jtoward less costly quarters where this 
step can be judiciously taken. 

Signs of a trade revival are ap- 
| pearing at many points in the state, 


in car (Continued on Page 8) 


new passenger 


| 





erally mean no sales, Stephens did | 


he pro-| 











STINSON 





AIRPLANES 


Can Help Sell 


Automobiles 


Here is the way one dis- 
tributor uses the airplane 
to advertise his line of cars 
and create business. 


He purchased a 215 Horse 
Power closed _ Stinson 
Monoplane, and is sending 
this plane to every town in 
his territory where he has 
or NEEDS a dealer—and 
which has an airport or a 
safe field to land on. In 
advance of the plane’s ar- 
rival in a town, he mails 
out invitations to all own- 
ers of his make of cars to 


“come out for a ride in 
this safest, quietest and 
most comfortable of all 


cabin airplanes.” 


He has found that these 
people not only come in 
answer to the invitation, 
but bring their friends, 
many of them prospects. 


This distributor reports 
that by this method he.is 
building up good will 
among his owners and their 
friends whom he hopes to 
have as owners. He is get- 
ting SALES at no more 
cost than with other forms 
of advertising. A planeisa 
TRANSPORTATION 
unit, and operates at no 
more cost than a fine motor 
car driven by a chauffeur. 


Learning to fly your own 
plane is just as easy as 
learning to drive a car, and 
much more fun, After you 
have learned, you can elim- 
inate the expense of a pilot. 


We will be glad to go into 
further detail by mail or 
person, with any motor car 
dealer or distributor who is 
interested in this modern 
way of getting more busi- 
ness, Write us, 


STINSON AIRCRAFT 
CORPORATION 


WAYNE, MICHIGAN 


Division of Cord Corporation 


STN sons 
IAL 
Che Atreralt Standard 
of the World 
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Sell Branded Products 


UTOMOTIVE dealers and other responsible automotive 

merchants should make it a fundamental rule of busi- 

ness to sell only goods that carry the guarantee of a responsi- 

ble manufacturing concern behind them. This rule ought 

to be self-evident, but conditions at the moment trend to 

relax it to a somewhat alarming extent, and there is evident 
need for recalling it to the widest possible attention. 

It must be perfectly obvious to any merchant capable 
of analyzing the simplest business proposition, that goods 
bearing no manufacturers’ name open the door to adultera- 
tion, cheapening and kindred ills. The manufacturer who 
turns out a worthy product is proud of it. He spends money 
in advertising it; in telling the world how good it is. Natur- 
ally, he is not only willing but anxious to have his name 
associated with his product. The producer who turns out 
something which does not carry his name into the world 
with it, is at least open to suspicion that he is not proud of 
the product because it has not the qualities that would make 
him care to own it as his industrial child. 

In the present economic condition, obviously, there are 
factors that persuade people to buy on a price basis, rather 
than for quality. This is a mistake at any time, but it is 
doubly wrong when there is financial stringency, because 
quality inevitably pays dividends in the end, regardless of 
first cost. 

A typical case of this sort of thing is to be found in the 
field of lubricants. Companies such as Standard, Sun, Penn- 
zoil, Sinclair, Cities Service and their kind, spend huge sums 
of money in producing the best possible quality of lubricant 
for every kind of service. Naturally, they are proud of what 
their chemists and technicians have been able to produce. 
They ate glad to put the weight of their names behind the 
products they sell, and those names are the buyer’s guarantee 
that he is getting a product of the first quality for the service 
he needs. 

The point is that unbranded products offered with some 
slogan that carries superficial suggestion of quality but is 
actually meaningless, are a threat to good merchandising. 

It may be, particularly in such a situation as the pres- 
ent, that an automotive merchant may be compelled to stock 
merchandise that sells purely on a price basis. This depres- 
sion market forces some activities that are normally frowned 
upon. But, this we can say with the utmost emphasis: no 
reputable merchant will handle any unbranded product 
except fairly and frankly on a price basis. When it is 
necessary to sell goods of this kind the merchant should 
make his position absolutely clear. He may say: “Yes, I can 
offer you this oil or this tire or this part or what have you 
on a purely price basis. It does not carry a brand; no respon- 
sible manufacturer stands behind it and I cannot guarantee 
it. You will have to take it for what it is.” 

_ Manufacturers putting out branded products, backed by 
their names, have built their businesses up by just that pro- 
cedure. Merchants build their business in exactly the 
same way. 


New Yor 
850 Hudson St., New York, 


1926 Broadway 





‘ 9 ‘ ’ 
Yes’ or ‘No 

We should all be very careful when we say “no” to a 
suggested improvement or plan made by a subordinate. 
A “no” in most cases is final. There is no appeal from 
it. On the other hand, if we say “yes,” the matter usually 
comes up for review by other superior officers, which gives 
such suggestion the advantage of having several officers 
review it. 

We are usually more careful when we say “ves,” 
because we know that our “yes” decisions will have to stand 
the test of performance or further approval. As a matter 
of fact, we should be more careful with our “noes” for the 
very reason that they do not have to stand the test of per- 


formance or further approval A. W. ROBERTSON, Chair- 
man Westinghouse. 





H. L. CUNNINGHAM 
DIES SUDDENLY 


Detroit, Aug. 29—A sudden at- 
tack of heart disease caused the 
death Saturday of Harry L, Cun- 
ningham, for years prominent in 
the automobile industry, a man who 
was closely identified with Walter 
Flanders, both with the E-M-F 
Company and also the Rickenbacker 
Motor Company. Mr. Cunningham 
retired from the automobile busi- 
ness five years ago to join the 
brokerage firm of W. E. Hutton 
& Co. 

Mr. Cunningham in his younger 
days_was a race driver of promi- 
nence, being a teammate of Barney 
Oldfield when the latter was racing 
Ford’s 999 and the Peerless Green 
Dragon. He was also associated 
with Alexander Winton, and his 
connection with Flanders began 
when the latter was with Ford. 
When the Rickenbacker Company 
was formed, Mr, Cunningham was 
its secretary-treasurer, 

Mr. Cunningham was 50 years 
old and leaves a widow and a seven 
year old daughter. Funeral services 
will be held this afternoon, the body 
being placed temporarily in Ever- 
green Cemetery and later removed 
to New London, O. 


FITZJOHN BODY NAMES 
DE COSTA IN NEW ENGLAND 





Muskegon, Mich., Aug. 29.—The 
FitzJohn Body Company announces 
the appointment of Joseph B. de 
Costa to represent the company on 
bus body sales in the New England 
states. Mr. de Costa is making his 
headquarters at 305 Shrewsbury St., 
Worcester, Mass. 

From 1912 until 1928 de Costa was 
associated with the Autocar Com- 
pany, spending nine years in the 
service and seven years in the sales 
divisions. Joining the White Com- 
pany at Boston in 1928 he repre- 
sented it or three years in sales 
work throughout the New England 
states, devoting a considerable por- 
tion of his time to bus equipment. 


SEIBERLING OPENS 
NEW YORK WAREHOUSE 


New York, Aug. 29.—The Seiber- 
ling Rubber Company announces the 
opening of a new warehouse, located 
in the center of New York, in the 
Starrett Lehigh Building, 601 West 
26th St., within ten feet of the new 
west side elevated motor highway. 

The company also announces the 
appointment as Manhattan distrib- 
utors of H. P. Baran and M. Jacob- 
son, doing business under the trade 
name of Air Cooled Tire Company 
and located at the same address. 


| COMING EVENTS | 


I enieeeeaeieeaeneetadaeiitaietataaaiaiaiadiiiiaseeccmenal 
AUGUST 
30-Sept. 1—Cleveland. 8S. A. E&. Aircraft 
meeting 
SEPTEMBER 


12-17—Cleveland. Machine Shop Practice 
Meeting, A. S. M. E. 
15-17—Atlantie City, N. J. American Il'rade 
Association Executives Annual Meet- 
ng. 
19-20—Harrisburg, Pa. Pennsylvania Auto- 
motive Association Convention. 
22-23—Chicago. National Association Moto: 
Bus Operators. 
22-23— Chicago. American Electric Railway 
Association Meeting. 
30-Oct. 1—Dallas, Tex. American Institute 
Mining end Metallurgical Engineers 
Petroleum Division. 
OCTOBER 
3—Buffalo, N. ¥. Society of Automo 
tive Engineers cpemeetien Meeting 
3- 7—Buffalo, N. ¥. tional Metal Con- 
gress. Sponsored by American So- 
ciety for Steel Treating, with co-op- 
eration of American Society 0! 
Mechanica! Engineers, Institute o/ 
Metals and Iron and Steel Divisions 
of American Institute of Mining and 
Metallurgical Engineers, Americar 
Welding Society, Wire Association. 
3- 7—Washington, D. C. Nationa! Safety 
Council Meeting 
3- 7—Buffalo, N. ¥Y. National Meta! Ex- 
position, 174th Regiment Armory 
W. H. Eisenman, 7016 Euclid Ave. 
Cleveland, director 
4- O-—-Focente, Transportation Meeting 


S. A. E, 
10-14—Atlantic City, N. J. 
Association. 

11-19—Glasgow, Scotland. Motor Show. 
13-22—London, England. Olympia Show. 
17-22—Atlantic City, N. J. National Hard- 
ware Association. Accessories Branch 
NOVEMBER 


14-16—Atlanta, Ga, National Tire Dealers 
Association. 
18-Dec. 4—Paris. Aeronautical Show. 
DECEMBER 
2- 3—Detroit. National Standard Part» 
Association Convention. 
5- oe, York. Annual] Meeting A. $ 


M. &. 

5-10—New York. Power and Mechanica 
Engineering Exposition. 

5-10—Detroit. Third Annual Joint Trade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven- 
tion Hall. 





American Ga: 


RECENT IMPROVEMENTS IN 
SAFETY GLASS 





By F. W. JUDSON 
Director of Sales, Pittsburgh Plate Glass Company 


It is now a matter of daily observation that safety glass, 


as it is produced at the present time, is a very much improved 
product over what it was several years ago. Two of the chief 
developments contributing to this improvement are: 


(1) The development of a semi- © 


anti-glare, non-actinic, thin plate 
glass, 

(2) Development of a fluid pro- 
cess of pressing the two pieces of 
glass and pyroxylin plastic streng- 
thening sheet together, which in- 
sures uniform heating and pressing 
without permitting the plastic to 
flow out around the edges from be- 
tween the two plates of glass, there- 
by eliminating edge strain in the 
finished plate of safety glass. 

The first of these, namely, the 
semi-anti-glare and non-actinic glass 
development, accomplishes as the 
subject implies: First, the protec- 
tion of the pyroxylin plastic bind- 
ing sheet, which is cemented be- 
tween the two plates of glass, from 
being decomposed and turned brown 
by the actinic light of the sun; and 
second, the important function of 
greatly reducing eye fatigue from 
glare in general, and particularly 
from certain definitely bright ob- 
jects, such as road reflection, blind- 
ing whiteness of snow, sand, etc. It 
was &fter a great amount of re- 
search and experimenting, covering 
the past five years, that our labora- 
tories were successful in first de- 
termining which were the harmful 
actinic rays from the sun, and then 
what ingredients, which -when 
added to the glass would make it 
filter out these harmful rays and 
thus protect the pyroxylin plastic 
from their devastating effect. It 
was also necessary in developing 
this new semi-anti-glare glass, that 
it does not prevent the transmission 
of the sun’s rays in the visible 
region except for the extreme red 
or eye-fatiguing rays, as this would 


‘make it impractical for use in auto- 


mobiles from a visibility standpoint. 

The following table shows the 
percentage transmission at various 
wave lengths in both the invisible 
or ultra-violet ray region and the 
visible ray or light region of sun- 
light, for both the new improved 
glass and the ordinary plate glass. 





early output’ developed defects such 
as edge separations, strains, bub- 
bles and discolorations, particularly 
where drawn or sheet glass was em- 
ployed. During the past two years 
many improvements have been 
made in safety plate glass and sheet 
glass is now used to a very limited 
extent in the making of safety glass 
for automobiles. Replacements of 
defective glass of this character 
made by leading manufacturers are 
now rare. The improved duplate 
safety plate glass described above 
and today produced in large quan- 
tities by our company is, in our 
opinion, a product that will meet all 
of the requirements of the auto- 
mobile manufacturer as well as 
owner. 

All of the automobiles in the up- 
per price range are now and have 
for some time past been glazed with 
safety plate glass as standard equip- 
ment. During the past year a ma- 
jority of the medium priced pas- 
senger automobiles have adopted 
safety plate glass as standard equip- 
ment or are offering such at a very 
low additional cost. Some of the 
lower priced cars are using safety 
plate glass liberally and those that 
have not adopted it as standard 
equipment are offering it at a very 
moderate extra expense to the buyer. 
Certainly the protective value of 
safety glass used in low priced cars 
is as great as in medium and high 
priced models. Safety plate glass 
can be obtained from most auto- 
mobile manufacturers, who are not 
furnishing it as standard equip- 
ment, at an additional price of 
from $7 to $20 per car. 

Several states and many cities 
have passed laws enforcing the use 
of safety glass in all public motor 
vehicles. Michigan has passed a 
law enforcing its use in public motor 
vehicles at the present time and in 
all passenger cars after January 1, 
1934, No doubt a majority of the 


INVISIBLE SUN’S RAYS 


Ultra-Violet Region: 


* Angstrom Units: 3026 3130 3342 3656 4047 
Improved Glass, adopted for making 
Duplicate June 1, 1932: * 0 0 =. bind nen 
Ordinary Plate Glass: 0 3.2 35, ‘ O% 

VISIBLE SUN’S RAYS 
Regions of: 
Violet Blue Green Yellow Orange Red 

* Angstrom Units 4360 4820 5370 5880 6200 6590 7070 
Improved Glass, adopted for . li adn 

j i /1/32: 86.5 90.5 90.0 88.0 85. r ; 
prare ge orengy Boke 39.0 920 920 915 90.5 89.5 88.0 


Ordinary Plate Glass: , 
*Note: One Angstrom unl 

It will be noted in this chart that 
in the region of 3342 Angstrom 
units, which is the region of most 
harmful rays, so far as decomposi- 
tion and discoloration of the pyr- 
oxylin plastic is concerned, our new 
glass transmits only approximately 
% that of ordinary plate glass, and 
that except for the red ray or eye- 
fatiguing in the visible spectrum 
the new improved glass transmits 
practically the same percentage of 
the various rays. 

The second major development re- 
ferred to above, namely, the fluid 
method of heating and pressing 
laminated glass, prevents the out- 
ward flow of the plastic material 
used between the two plates of glass 
and in doing so prevents thinning of 
the plastic around the edge of the 
plate with consequent induction of 
edge strains in the glass, a condi- 
tion which always resulted from 
pressing laminated glass by the 
platen press and rubber bag meth- 
ods. The elimination of edge strains 
automatically eliminates two of the 
chief defects common to all lami- 
nated glass of several years ago. 
These two defects were edge crack- 
ing and edge separation, and were 
due to the glass naturally tending 
to straighten itself and in doing so 
pull away from the plastic, or else 
break itself along the line of great- 
est stress. 

Following the initial use of safety 
glass in auotomobiles and for a 
period of several years the laminated 
glass produced by all manufacturers 
was far from perfect. ' Much of this 





t is equal to .000000004 of an inch. 


states will pass laws enforcing its 
use during the next session of their 
legislatures. 

Every day our newspapers contain 
articles reporting accidents in which 
occupants of cars are badly injured 
by cuts from flying glass where 
cars equipped with ordinary plate 
glass are involved. Other articles 
appear with statements of serious 
injuries avoided where cars were 
glazed with safety plate glass. The 
fact that practically all officials 
of automobile manufacturing com- 
panies and a large percentage of 
automobile dealers and distributors 
insist that their personal cars be 
glazed with safety plate glass is 
strong evidence of the protective 
value they place upon same. 

We believe that within a year or 
possibly six months every passenger 
automobile as well as all taxicabs, 
buses, trucks, airplanes and pleasure 
boats will be glazed with safety 
plate glass. 


INDUSTRIAL PAY ROLLS 

Washington, Aug. 29.—Volume of 
industrial employment declined 
seasonally from June to July while 
were yalued at $4,280,000, compared 
decreased by more than the seasonal 
amount, states Federal Reserve 
Board in its monthly review of busi~ 
ness conditions. 

Industrial production declined by 
about the usual seasonal amount in 
July and the board’s index, which is 
adjusted to allow for the usual sea- 
sonal variations, remained un- 
chaged at 59 per cent. of the 1923- 
1925 average, 
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/50@ GIVEN EMPLOYMENT 

New Brunswick, N. J., Aug. 29.— 
Employment was given to more 
than 500 hands last week with the 
reopening of industrial plants in 
this city and the starting of opera- 
tions by new plants. 

The Seaboard Fabrics Company 
began operations, giving employ- 
ment to 100 girls. Additional em- 
ployment will be given to fifty to 
100 girls this week. 

The J. S. Ivins & Sons opened 
its distribution station, giving em- 
ployment to fifteen men. 

The Courtlandt Boys Pants Com- 
pany resumed operations after be- 
ing closed for the past month. 
Sixty former employees were called 
back to work, and it is expected 
that they will be provided with 
steady employment for the balance 
of the year. 

The A. N. Basiere Company is 
also busy, and a call was issued 
for girls to fill jobs that were 
created through the sudden rush of 
orders. 

The Excelled Sheepskin and 
Leather Coat Company began op- 
erations, giving employment to 
fifty hands. The company will 
manufacture sheepskin and leather 
coats. 

The revival of industry is not 
confined to New Brunswick, for in 
other sections of Middlesex county 
the industrial plants are getting 
ready to resume operations. This 
is true in the Carteret section, 
where plants have been closed since 
the start of the depression. 

The American Enameled Brick 
Corporation at South River is ready 
to start operations and 100 former 
workers were called back to work. 
The plan will be in full operation 
by September 6, with 150 men in 
jobs. 

Charles E. Jacquart of the com- 
pany declared this morning that 
employees of the factories had been 
as ovens are made ready for brick 
and tile. The ovens are now being 
heated and it was stated by Mr. 
Jacquart that it will take two or 
three weeks for the ovens to reach 
proper temperature for baking, 
which is 2,300 degrees Fahrenheit. 

There are signs of renewed ac- 
tivity at the Foster Wheeler plant, 
Warner Chemical Company plant 
and U. S. Meals Refining Company 
plant at Carteret with employment 
being given to men who have been 
idle for months. 


ON FULL-TIME BASIS 

Holyoke, Mass., Aug. 29.—In- 
creased industrial activity in this 
section was reflected last night in 
the anouncement that the Willman- 
sett and Brattleboro, Vt., factories 
of the C. F. Church Manufacturing 
Company, subsidiary of the Ameri- 
can Radiator and Standard Sani- 
tary Corporation, have been placed 
on a full-time basis for several 
months on limited schedule. 

Richard A. Witherell, treasurer of 
the company, said that all former 
employes of the factories had been 
called back to work, and that about 
125 were now engaged in each, 
about double the number employed 
until recently. No extra help is be- 
ing hired, but the regular employees 
are getting full time employment 
and the factories are running over- 
time, he said. 

The company launched a sales 
campaign August 1, Mr. Witherell 
said in explaining the reason for 
the resumption of full-time pro- 
duction. 


NAVY BIDS 

Washington, Aug. 29.—The Bureau 
of Supplies and Accounts, Nevy De- 
partment, Washington, has issued a 
call for bids on numerous textile 
items. The items together with 
opening dates on proposals are: 
silk thread, Schedule 8,598, delivery 
at Portsmouth, Va., 4,000,000 yards, 
September 6; cotton socks, 230,000 
pairs, and black silk handkerchiefs, 
50,000, Schedules 8,599 and 8,601, re- 
spectively, delivery at Brooklyn, 
September 6; working gloves, 15,000 
pairs, Schedule 8,632, delivery at 
Brooklyn, September 13. 

Other details on the contracts 
will be furnished upon application 
at the bureau headquarters in 
Washington. 


VAUCLAIN SEES GAIN 
Philadelphia, Aug. 29.—That 1933 
will see a marked improvement in 
business and that this improvement 
will continue in_even greater degree 
in 1934 was: the opinion of Samuel 
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M. Vauclain, chairman of the board, 
Baldwin Locomotive Works. “There 
is no sound reason why things 
should not get better,” he declared. 
“Everything went to a subnormal 
basis. The course of the New York 
stock market is usually a barometer 
as to the state of coming business. 
The main thing we lacked was con- 
fidence, and confidence is fast being 
restored. By 1933 we will again be 
on our way to better things, and I 
believe that from then on the spiral 
| Of business will be pointed upward 
| just as it has been pointed down- 
ward for the past three years.” 


GREAT WESTERN IMPROVES 


Chicago, Aug. 29.—The Chicago 
|Great Western Railroad is experi- 
encing an upturn in business in Au- 
gust over July. Car loadings up to 
and including August 25 were 1,639 
cars ahead of the same July period, 
representing a 12 per cent. increase, 
Patrick H. Joyce, president, stated. 
“With a continuation of the present 
upturn in car loadings we will show 
black figures for August,” he added. 





HENRY KROHN NAMED 


SALES MANAGER OF 
CONTINENTAL-DE VAUX 


(Continued from Page 1) 


moved to the main Detroit execu- 
tive building of Continental Motors 
Corporation. 

Henry Krohn is rich in automo- 
tive experience and automotive 
friendships. For seventeen years he 
Was general sales manager of Paige 
Motor Company, which was later 
purchased by Graham interests. In 
twenty years of automobile sales 
management he has built up a 
splendid record of accomplishment. 

His knowledge of motor car mar- 
keting conditions is surpassed by 
few in the motor car inustry. While 
at the helm of sales for Paige he 
built up a world-wide distributing 
organization and helped make the | 
Paige name favorably known 
around the globe. 

While neither Angell nor Krohn 
would discuss at this time what 
Continental plans for the future 
will be, those who are in the know 
intimate Continental will shortly 
launch an aggressive merchandising 
and manufacturing program, with 
the intention of making the Con- 
tinental made automobile as well 
known as the famous Continental 
Red Seal motor. 


YOUNGSTOWN STEEL 
ACTIVITY IMPROVED 


(Continued from Page 1) 


favorable development in district | 
industry this week was resumption 
of operations at Carnegie Steel 
Company’s Ohio works plant, where 
six open hearths, two blast furnaces 
and other units idle last week now 
are operating. Valley trade au- 
thorities report Carnegie’s district 
operations at 25 per cent., suspen- 
sion of production at the Farrell, 
Pa., plant offsetting the Mahoning 
Valley plant resumption to some de- 
gree. 

Sharon Steel Hoop Company and 
Mahoning Valley Steel Company 
are not operating their sheet plants 
this week, while both plants of Re- 
public Steel Corporation were ex- 
pected to be on part of the week. 
Republic operations throughout the 
district are estimated at 15 per 
cent., Youngstown Sheet and Tube 
Company’s at 15 per cent. and 
Sharon Steel Hoop Company's at 
18 per cent. 

A. P. 1. MEETING SET 
FOR SEPTEMBER 8 
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New York, Aug. 29.—Directors of 
the American Petroleum Institute 
have been called to meet in New 
York on September 8. 

Throughout the year 1932, Amos 
L. Beaty, president of the institute, | 
has followed the practice of assem- 
bling the directorate about once a 
month to lay before them reports 
of activities of the refining, produc- 
ing and marketing divisions, to- 
gether with statistical figures on the 
industry. The last meeting of the 
directors...was held at Colorado | 
Springs on duly 22 and 23. 


GOLD--- 


at a dollar a ton 


Manufacturers in the automotive industry may have 


the most meritorious products made; they even may adver- 
tise them in the old-time way, yet the products won’t sell nor 


the names of the makers be well-known. 


The advertising isn’t seen. No visibility. 


Hidden ads. won't sell anything, won't spread the name 
of the manufacturer. Even gold at one dollar per ton 


wouldn’t sell if buyers couldn’t be told it 


was for sale. 


Among automotive trade papers Automotive Daily 
News is the only one in which all ads. are visible. Even the 


smallest copy gets attention. The usual trade magazine size 
(490 lines) dominates a page in this paper. That’s economy 
in two ways—you don’t have to use color, or pages or 


spreads—you use what space you need; the exact size your 


message happens to require—not a fixed size that you have 
to fill. Second, whatever the size, the copy is seen. Over 
six readers per copy makes for still greater economy—and 
these are days when every penny counts. 


If the automotive industry ought to hear your story, 


tell it where it will be seen. 


Automotive Baily News 


Advertising Advantages 


Editorial Advantages 


i ae 1. First with the news. 
1. Visibility of all ads. 
2. Only paper to publish commer- 
2. High reader interest. cial car registrations by states 
and makes. 
3. Over six readers per copy. 3. Passenger car registrations weeks 
ahead of others. 
¢. Large size page. 4. Complete coverage through 
; world-wide representatives. 
5. Less-than-page copy dominates page. ; 3 
5. Only paper to publish convention 
6. Any desired insertion frequency. news while meetings are in progress. 
e 6. Delivered to most subscribers 
7. Bonus distributions total over 500,000 on date of publication. 
copies during a year. . 
7. Most complete and fastest news and 
oe a ae registration service commands high- 
; atin , ; est subscription price. 
8. Publishes more news than any 
9. No special position or color needed. other medium. 


This paper reaches the following fields economically: 


Factory officials of all kinds. 


Dealers and distributors of cars and trucks. 


Fleet operators and bus owners. 


High grade accessory and parts jobbers. 
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Cumulative New Commercial Car Registration Statistics, July, 1932 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, Ill., and New Jersey, which 
are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Metropolitan district figures compiled by Sherlock & Arnold are included in New York state total. 
Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these by addressing any of these three companies. Some of this data has been published 
previously, but it is given here complete for the convenience of our subscribers. 


In this table, 40 states and the District of Columbia, Commercial car figures de not include buses. 


Returns for today: Arizona and Massachusetts 
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ardness Testing Machine 


The Steel Testing Laboratory is; used for making Brinel] tests from 


offering 2 
testing machine, 
features of 
follows: 

1. Direct reading. 2. Dead weigh 
applied with minor and major loads, 
hence maximum accuracy, stability 


and longevity. 3. Motor driven. 
4. Very rapid. 5. Elimination of 
spotting. 6. No hydraulics, thus 
avoiding leakage, friction, wear, 


errors and costly upkeep. 7. Eleva- 


tion of specimen supporting table by 


rapid crank manipulation. 8. Test 
can be made with diamond, conse- 
quently giving the user a universal 
hardness tester. 


The model UK-300 hardness test- | 


er is made as a production testing 
machine with electric drive, push 
button control, and the accomplish- 
ing of a test and releasing of a load 
is automatic. However, for labora- 
tory and occasional checking of 
specimens a hand-operated type can 
be supplied 


All models of the UK-300 can be kilogram load. 





| High Frequency Motor 


new Brinell hardness | 250 to 3,000 kilograms, making the | 


the outstanding 
which are described as 


| machines available for testing small 
| specimens as well. 
| The maximum vertical opening for 


t | Specimens is eleven and one-half 


| inches and the throat depth ‘rom 
center of specimen table to housing 
is four and three-quarters inches. 
The head of the specimen table is 
so constructed that special adapters 

}of various shapes to suit the speci- 

}mens can be mounted. 

The UK-300 machine is equipped 

| with a highly accurate indication in- 


| Strument which indicates in incre- | 


jments of 1-500 millimeter for all 
tests. 

Finally, this latest, rapid opera- 
|tion, accurate machine presents a 
{method of accomplishing Brinell 
|tests most economically with the 
| most positive loading (dead weight) 
| system known and being constructed 
;so that tests can be made with a 
diamond without special adjust- 
ments excepting the use of a 150- 





The Buckeye Portable Tool Com- 
pany, Dayton, O., manufacturers of 
Hercules portable tools, are broaden- 
ing their line by the introduction of 


a high 


The photograph shows 
| frequency belt sander featuring a 


single motor drive. Finding it im- 


possible to synchronize two electric | 


several new high frequency electric | motors, Hercules engineers designed 


portable teols. A specially designed 


high frequency motor is being used, | in one motor. 


and the tools are being constructed 
by the most modern methods. 


this tool to operate efficiently with- 
The tool is used for 
smoothing down welds, sanding auto 
bodies, smoothing up large steel dies, 


Production -- Enginee 


finishing metal, wood and stone sur- 


faces, and smoothing up metal 
plaques and tablets. It is operated 
by one man and is suspended over 
the job by a cable. 

This belt sander is air cooled by 
compressed air, which system in- 


creases its efficiency by preventing | 
any dirt from getting in the motor. | 


Compressed air is also used for the 
automatic belt tension Belts used 
are 234 inches by 5'% inches. By 
the use of an idler it is possible to 
use manufactured abrasive belts 
over an endless leather belt. How- 
jever, canvas coated belts are usec 
| with the addition of guide rolls, but 
|a@ smoother finish is claimed with 
} the use of manufactured belts. 
speed is 4,500 r. p. m. 


| BUELL KLARIONET 





The 
pany, Chicago, 
;mew Buell Klarionet, described as a 
| powerful pressure type air horn with 


Buell Manufacturing Com- 


today announces its 


audible 
distance The 
plated horns are 3'» inches in 
diameter and 15'2 inches long. This 
horn is operated by the Buell com- 
pressor, which is stated to be the 
;Same unit used on the company’s 
more expensive units. A new speed 
tank simplifies installation by at- 


at 
chrome 


a clear musical note a 


of a mile 


This tank gives a lesser air reserve 
|than those in the larger outfits, 
but on the other hand, the outfit 


pumps up much faster to full pres- | 


sure. There is no loss in signaling 
efficiency, it is claimed. 


Klarionet outfit include all parts | 


j}and units necessary to a complete 
installation, including horn, 
| pressor, tubing, fittings, new speed 
|tank, control valve. simplified con- 
trol system compressor bracket, 
| pulley and belt if required. 

The Klarionet outfit complete for 
installation lists at $32.50. 


PISTON PIN FITTING 


By A. M. BECKMANN, 


Chief Engineer, Aluminum 
dustries, Inc. 


| Pin fitting practice is not con- 


In- 





Its 


taching tank and control valve as- | 
semblies to two cylinder head bolts. | 


com- | 


ring --Factor 


| 


The standard 18-inch combination 
| testing and lapping machine made 
| by the Gleason Works, Rochester, 
|N. Y¥., can now be arranged with 
hydraulic and_ electrical 
| which make the lapping cycle fully 
automatic. It is possible to use the 
machine equipped in this manner 
| for testing the gears after the lap- 
ping operation. This is said to be an 
ideal production unit and it can be 
arranged for any size gear com- 
monly used for the final drive in 


features 


| automobiles, buses, trucks and 
| tractors. 

| After the gears are placed on the 
| spindle the machine will run 


through the lapping cycle without 
| any attention from the operator, 
| thus eliminating the human ele- 
ment from this operation. The lap- 
| ping times for the drive and coast 
|sides are entirely independent of 
each other and are controlled by 
time relays which may be set for 
jfrom 33 seconds to 33 minutes. 





|}cerned alone with providing a fit| After both sides of the teeth are 
| that will permit the pin to function |japped the machine is automatically 
| noiselessly and entirely free from | stopped in the correct position for 
| friction. It is interested essentially | testing. 

in obtaining a fit which will enable! gno sequence 
the engine to deliver its full power | fojjows: 

at all times, under all speed amd| | Center gear on arbor and put 
load conditions. It is conceded | or, clamping plate. 


of operation is 


as | 


| that an improper pin fit will not 
| permit the piston to function with 
| full efficiency for long. 

Since neither the jobber nor the 
|; garage man is equipped with the 
necessary instruments for measur- 


ing the pin hole, it is impractical | 


to recommend that fitting clear- 
ances must be allowed to so many 
ten thousandths of an inch. There- 
fore Aluminum Industries, Inc., 
long a manufacturer of Permite 
alloy and semi-steel pistons, has al- 
ways recommended a hand push fit 
|'at room temperature (70° Fahr.). 
| This means a clearance of .0003 to 
| 0004. 


Assuming: 
A equals piston pin diamater 
%in. (.750). 


| B equals piston pin boss operat- 
ing temperature 200° Fahr. 

C equals coefficient of expansion 
| of aluminum alloy .0000127 per de- 
| gree Fahrenheit per inch. 

D equals coefficient of expansion 
of the steel piston pin .0000055 per 
degree Fahrenheit per inch. 

E equals normal room tempera- 
ture 70° Fahrenheit. 

We have: 

(B—E) x C x A equals (200—70) 
x .0000127 x .750 equals .0012. 

We have allowed approximately 
.0004 for a hand push fit so .0012 
| plus .0004 equals .0016, which is the 
| increase in size of the pin hole at 
| 200° Fahrenheit 
Inasmuch as expansion also will 
| take place in the piston pin we are 
| able to determine its diameter in- 
| crease as follows: 


(Continued on Page 8) 


| 


2. Close valve to tighten gear on 
arbor. 


3. Place pinion in chuck and turn 
chucks | 


{pinion head lever which 

pinion and rapidly moves head close 

to meshing point. 
4. Line up teeth and 


of gear 


| pinion, moving them into mesh with | 


| jogger valve 

5. Check tooth bearing if 
have not already been matched, and 
make adjustment for backlash. 

6. Set time control 
l time relays 
| 7. Close lapping guard 
loscillating cam lever. 

8. Push starting button. 

The machine will then 
through the lapping cycle, lapping 
| first one side of the gear teeth then 
}the other. The complete operation 


|is automatic, including stopping the | 


} machine in correct position for test- 
ing after gears are lapped. 


9. Open guard doors and check 
tooth bearing. 
10. Release pinion head _ tever 


which moves pinion head away from 
gear, and releases pinion. 
11. Turn control valve 
leases and ejects gear. 
There are several safety features 
incorporated in the design of the 
| machine 


which re- 


gears | 


on definite | 


and shift 


follow | 


to prevent spoiling the | 





y | 


Testing and Lapping 


, tester. The lapping cam must be 
| shifted and the guard closed before 
the machine can be operated as a 
lapper. 

The machine is operated as a 
tester by separate electrical controls. 
The lapping guard door remains 
open and the compound pump is not 
; Started. Gears are tested by running 
| them together under power and 
|}applying a load manually with the 
| brake. 

A pair of unmatched gears may 
| be run together and their relative 
| positions adjusted on this machine. 
| They may then be lapped a prede- 
termined length of time without 
attention from the operator and 
| tested without being removed from 
|the machine. If further lapping is 
| required, the time relays may be set 
jinstantaneously, for any desired 
|length of time and the machine 
| again run through the lapping cycle. 

The power to operate the hydraulic 
features is obtained from a hydraulic 
| pump unit, which furnishes 150 
;}pounds pressure per square inch. 
|One unit is sufficient for four ma- 
| chines, and it will supply two and a 
|half gallons of oil per minute to 
| each one. 
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HOTEL 
MANHATTAN 
TOWERS 


Broadway at 76th Street 
NEW YORK 


NOW OFFERS for $2.50 


a beautifully furnished outside room 
with private bath (tub and shower). 
Radio in each room Simmons beauty 


| work and to safeguard the operator. || rest mattresses and many other features. 


| The gears must be moved into mesh 
with the jogger valve, which permits 
|only a slow movement of the pinion 
}into the gear. At the completion of 
{the lapping. operation the machine 
stops in position for testing, so there 
is no possibility that the machine 
| Will be run on the ‘apping cam as a 


/ 


WEEKLY RATES 


AS LOW AS $10 
Ideal location for amyone in the auto- 
}} motive industry, whether for permanent 
|{stay or for a brief visit. Ten minutes 
|}from Times Square. Two short blecks 
|| to subway. 


| D. W. Stewart, Manager 
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TAX ON PARTS 
TO CANADA 
NOT DUTIABLE 





(Continued from Page 1) 


all new tires owned by the company 
purchased tax free. 

The company will then apply the 
cost of the tires on each job sold 
after the tax act takes effect against 
the inventory und, when the inven- 
tory has been worked out, the com- 
(pany will then begin to make the 
deduction of tire cost from the tax- 
able sales value of the trucks sold. 

The Internal Revenue Bureau 
agreed to this procedure in the fol- 
lowing statement: 

“You are advised that the method 
as set forth above is acceptable to 
the bureau in the handling of trans- 
actions involving tires which the 
International Motor Company had 
on hand on June 20, 1932, which 
were purchased tax free prior to the 
date o fthe imposition of the tax on 
tires under section 602 of the 
revenue act of 1932. 

“However, in connection with this 
matter, your attention is invited to 
the last sentence of the above aquo- 
tation wherein it is stated that after 
the inventory has been worked oui, 
the company will then begin to 
make the deduction of tire cost from 
the taxable sales value of their 
trucks. 

“It should be understood in this 
connection that the cost price of 
tires sold on or in connection with 
the sale of an automobile truck 
chassis and body is not to be used to 
reduce the sale price of the assem- 
bly and a credit taken for 
cent. or 3 per cent., as the case may 
be, of the purchase price of the 
tires.” 

The Bureau of Internal Revenue 
still has under consideration 
ruling of 
that he will not permit payment of 
excise tax on government purchases. 
(See N. A. C. C, General Bulletin, 
No. G-1531, dated August 2, 1932). 

The best procedure at the mo- 
ment in bidding on government or- 
ders seems to be to include the tax 
in the bid price without itemizing— 
thus not raising the issue when the 
bills clear through the comptroller 
general. 

Export sales, which pass through 
two or more agencies before final 
Sale, are taxable as the law stands. 


A relief ruling is understood to be | 


under consideration. 
Experimental cars 

bieved to be taxable. 

under consideration, 


be- 
also 


are not 
Ruling 


PISTON PIN FITTING 


(Continued from Page 7) 


(B—E) x D x A equals (200—70) 
x .0000055 x .750 equals .00053. 

Then subtracting the pin expan- 
sion .00053 from the pin-hole expan- 


THIS IS THE FIRST TIME THAT SIX MONTHS’ FIGURES HAVE APPEARED, DUE TO THE DELAY IN REGISTRATION REPORT 


2 per | 


the | 
the comptrolelr general | 
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sion .0016 we have ,.0016—.00053, 
which leaves .000107. This is slightly 
in excess of one-thousandth of an 
inch clearance, which is ample al- 


lowance for the oil film and free 
piston movement. 

Some authorities, however, show 
partiality in pre-heating the piston 
and then inserting the pin. By this 
method the pin hole not only is en- 
larged but the entire piston also is 
expanded. This procedure is ob- 
jectionable because the pin, being at 
a much lower temperature, chills 
the pin bosses when it is inserted. 
The result is apparent, for, due to 
the normal contraction that takes 
place, the pin hole locks on the pin. 

Extreme precaution is exercised by 
the manufacturer in finishing the 
piston to make it to an exact size 
and to maintain its accuracy in 
roundness. It has been shown by 
measurements, that’ this precision 
machining is destroyed, if the’ piston 
is pre-heated. 

The danger of tight fitting pins 
are commonly known. When this 
|condition exists, a tremendous load 
is transferred to the rings and pis- 
ton skirt, when the engine is start- 
ed. Many times this results in the 
breaking of the rings and the crack- 
ing of the piston skirt. 

Excessive wear on piston pins in 
a number of cases can be traced to 
tight pin fitting. Tests indicate 
that the Rockwell Hardness of the 
pins will determine the life of an 
assembly. Even so, the fact remains, 
that regardless of the hardness, 
}galling will result when pins are fit 
|tight, if the engine is raced either 
before it is up to operating tem- 
perature or before the pins are 
worn into a working clearance. After | 
such a condition, it will be found 
upon removing the pin, that its 
bearing surface has been turned 
blue, because of the excessive fric- 
tion and extreme heat that has been 
generated. 

Diamond boring is today recog- 
nized as the most accurate method. 
The finish obtained by this process 
cannot be equaled by any other. 
The large expenditure required for 
the equipment needed to bore such 
|}a wide range of sizes of holes, as 
there now is, prohibits the use of 
this method by general jobbers and 
repair shops. 

While the broaching 
been used, it has been 
the manufacturer, where its use 
even there is very limited. Here 
|} again expensive equipment is neces- 
sary. In addition, expert operators 
only can finish the pin _ holes 
properly by this process, because of 
the brittleness of aluminum alloys. 
| By the reaming method a variety 
|of results can be obtained, depending 
| on the type of reamer, the condi- 
|}tion of the reamer and the me- 
| chanic. 
| A spiral fluted reamer probably is 
}the best, providing, of course, it is 
}in good condition. With it the de- 
| sired fit and grade of finish can be | 
| Obtained in less time and the job} 
| machined in such a manner that re- 
| Sults due to failure are eliminated. 





process has 
confined to 











land is the equal of the infringing 


A reamer of inferior manufacture 
and one in poor condition invariably 
will leave high spots on the work. 
These high spots, while they may be 
considered minute and of no con- 
sequence, actually are miniature 
mountains. When they wear down, 
after a short period of engine oper- 
ation, there will be excessive clear- 
ance between the pin and the sides 
of the hole. This invariably means 
a comeback, a free repair job and a 
dissatisfied customer, 


PUROLATOR CHARGES 
UNFAIR COMPETITION 


(Continued from Page 1) 
subsidiary in infringing oil filter 
patents owned by Motor Improve- 
ments, which infringement was ad- 


judged by the Federal Court in No- 
vember, 1931. Subsequently to this 
decree, Motor Improvements charges, 
the A, C. Spark Plug Company man- 
ufactured and put on the market 
another oil filter identical in ap- 
pearance with its infringing filter 
but without the patented principles 
which the courts had held were the 
exclusive property of Motor Im- 


provements. 
This new filter, the applicant 
says, “is substantially ineffective 


and inferior and thereby tends to 
bring into disrepute the oil filter 
manufactured by the applicant and 
to injure its business.” Unfair com- 
petition is alleged in that “the de- 
fendant is advertising that its new 
filter is interchangeable with the 
old filter, adjudged to be an in- 
fringement, and even with filter 
manufactured by Motor Improve- 
ments, thus implying that the new 
device functions in the same way 


A. C. filter and even the Motor Im- 
provements company’s filter, the 
Purolator, although in fact it is 
practically ineffective.” 

The application also charges that 
General Motors in this instance 
has taken advantage of its size, in- 
fluence and prestige to interfere 
unfairly with the business of a 
smaller competitor and declares 
that if an inferior product thus sold 
by a General Motors subsidiary on 
the representation that it is a good 
product is subsequently discovered 
to be of little value the injury to 
the business of all persons making 
that kind of a product, including 
the applicant, is much greater. 

The application was filed by 
Hornblower, Miller, Miller & Boston 
of New York, as attorneys for Motor 
Improvements, Inc. 





MOTOR INSURANCE RATES 
TO BE DECIDED IN KANSAS 
Topeka, Kans., Aug. 29.—The 
state insurance commissioner, C, F. 
Hobbs, will issue a decision on auto- 
mobile fire, theft, property damage 
and collision insurance rates in 
about a week, according to an oral 
statement by Mr. Hobbs. 


PHILA. CAR DEALERS 
REPORT SALES TREND 





for the better among the dealers 
and a growing interest in new cars 
on the part of the public. This dis- 
tributorship, which has taken pos- 


HAS STARTED UPWARD | session of a six-story building at 


(Continued from Page 3) 
bringing in car owners through our 
specials.” 

H. L, Peterson, president Marmon 
Philadelphia Company, Marmon dis- 
tributor, said: “During the forepart 
of this year our dealers found busi- 
ness extremely dull, but now we no- 
tice a much better feeling prevalent, 
somewhat reflected in our business. 
As a first step and indication of im- 
provement, I have noticed for the 
last three or four weeks considerably 
increased activity in our service de- 
partment. Car Owners once more 
are spending money for appearance 
maintenance. Until recently they 
had been ordering only work neces- 
sary to keep their car running. The 
service department, as a result, has 
been doing more business in the pe- 
riod mentioned than for many pre- 
vious months. Next I have noticed 
an increase of interest, dating from 
about the same time, in both new 
and used cars. The public is becom- 
ing more interested in sixteens. We 
and our dealers have been making 
some encouraging sales. But we 
have had to put into practice a new 
policy. Whereas formerly we used 
to budget ourselves and set quotas 
of cars to be sold within certain pe- 
riods, now we are selling units. Con- 
ditions have brought about a new 
method of merchandising.” 

B. V. Brooks, treasurer and sales 
Gomery-Schwartz Motor Car Com- 
pany, distributor of Graham cars, 
had this to say, in substance: “Sales 
for the first two weeks of August 
were more active than they were 
during the same period last year 
and were an improvement over July 
transactions. While business con- 
tinues spotty, a much better feeling 
is evident. Both distributors and 
dealers must reduce costs. When 
business has improved so_ that 
greater confidence is restored, the 
car owners who are now holding off 
buying will come into the market 
in considerable numbers.” 

P. S. Thornton, vice-president, 
treasurer and sales manager of pas- 


| senger cars for the Thornton-Fuller 


Automobile Company, Dodge and 
Plymouth cars, said the immediate 
outlook for sales improvement is 
only fair, as regards new automo- 
biles, while only the lower-priced 
used cars are selling to any extent 
at this time. 

C. B. Moody, vice-president of the 
Nash Philadelphia Company, the 
new distributors of Nash cars, re- 
organized with the same officers 
and dealers as its predecessor, the 
Roberts Nash Company, which re- 
cently underwent friendly liquida- 
tion through United States District 
Court, expressed optimism over the 
outlook for the automobile busi- 
ness and the organization, saying he 
has found a change of sentiment 





16th Street and Indiana Avenue, 
containing 112,000 square feet of 
floor space, is now working with its 


dealers to help them reduce over- 
head expense. 

J. J. Costello, Philadelphia zone 
manager, Buick-Olds-Pontiac Sales 
Co., said: “There has been a decided 
improvement evident since August 
1. Public sentiment is better than 
it was in either July or June. The 
first ten days of August showed up 
very well in sales of all our three 
lines of cars.” 

The situation in trucks, as @ 
whole, appears to be particularly 
good, for not only is there a better 
feeling and growing optimism no- 
ticeable in nearly all selling con- 
cerns here, but actual sales in some 
types of this equipment are steadily 
mounting. Here are some reports: 

S. J. Harmon, branch manager 
International Harvester Company 
of America: “Business with us is 
all right now and has been good 
throughout tHe entire year. The 
smaller models are in demand at 
this time.” 

F, S. Hovey, manager truck sales 
department, Thornton-Fuller Auto- 
mobile Co., Dodge trucks: “Business 
is very good, here. Registrations 
show an encouraging increase in 
sales of new units, Models G 43 and 
44 selling particularly well. The 
outlook is bright, for a great many 
prospective buyers who have con- 
tracts and need additions to their 
fleets are eager to purchase this 
equipment as soon as possible. Then 
a good many trucks are so old that 
immediate replacements are neces- 
sary.” 

H. L. Woehling, branch manager 
Mack-International Motor Truck 
Corporation: “Sales began to pick 
up about the middle of August. 
Cargo-hauling models are very ac- 
tive, although there is nothing doing 


|in construction equipment sales at 


this time.” 


The Ford Motor Company, aft 


| Broad and Lehigh, has been having 
|a great run on school buses in the 


new model. Three weeks ago it had 
on display in its showroom thirty- 
six of these models and at the end 
of that time they had all been sold. 
Panel body units are generally in 
good demand. In the last month 
the floor has been cleared four 
times of its models on display in 
all types, about twenty-one being 
shown at a time. The Chester plant 
in the July state registrations was 
credited with 369 trucks out of the 
1,092 of all makes listed. A lot of 
prospects are reported. 

Chevrolet dealers report much ac- 
tivity in sales of half-ton models. 
In sales of both trucks and pas- 
senger cars, Chevrolet sales in the 
Philadelphia area were better for 
the first fifteen days in August 
than they were for the like period 
last year. 


oelieeprmemens ee 





FOR THE STATE OF GEORGIA 


Cumulative New Commercial Car Registration Statistics, First 6 Months ’32 
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January j 43| 77, 5317 177, 757 | 71; 5119' 496! *| 1314 40} 100) 11} 354! 38| 53] 160, 122| 128 390! 14767|\January 
February {62} 755581) 171) 621] 97|_—-4722| 510) “| 1271; +23) + +110; ~+~=17; +~=«292|~S 25] ~—S86 | ~~ ~-:190' +147) 115)  407| +14522\February 
March | 166 57|6541/ «185 816 | 94, 4723; 541 22; 1584) 28] «142 3 344] 36 105] + 217) 567; 138 450) 16759\March 
April | 141; 106; 7058 238 958] 149' 4466) 812, 52) 1784 26] ‘197, 5) 356| 24, =«2118]~=«301; +~=—«452) ~=«137) +~+=«397| +17777|\April i” 
May | $1 74, 6003 249) 1015] 142) 7067, ——«B 10 73) 1703) 15] _—‘184) 17) «357 16, 123] 276, 144; 116) 423) #18688|May 

June | 95) 5531 215) 882 105, 7200! —=«596) —«:115| ~—~:1522) 7} ‘167 4, +315) 26 87] 226) 123) 99| 399| 17813\June 
Totals | 592; 484! 36031; 1235, 5049]  658| 33297, 3565 262) 9178 139] 900 57,/ 2018; 165| 572] 1370; 1555| 733) 2466) 100326! Totals 





*Combined with Brockway. 















Months 


Chevrolet 





G. M. C. 





national 





Inter- 


January | _-223; 153, 7566) += 167, 1178] += 111, 11308; = 444 *| 1324) 21} 225) 
February 177, __—*:108' = 7457, «135! —«1129] ~—~«+100;+~«10868; 385 | *| 1368) 33] 185) 
March | _121| 150) 9396; 144) —«1359| ~—=«2123)—«*14728) «454 *| 1880; 36] 287 
April | 155) 215) 11194) 2361574] ~—«150| +7752) 590] *| 2295 52] 344) 
May | _154) 188) 9925, —«260| ~—«14911 166, 15671; 540] *| 2382; 39] (346 
June 179| 144) 8969) «239, —*:1284| ~—=«a144)—=«d2447|~——~«#5 10 *| 2076] 45] 293 
Total 1009}: 958| 54507; 1181; 8015] 794; 82774; 2923) *| 11325; 226] 1680! 


"Combined with Broackway. 
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Willys- 





| 273| 62| 84] 273; 222; 157, 623] 24414\January 

| 261) 47 85| 268, 204, 184, 461| 23475\February 

| 308; 57| 119] 361, 207, 283) 596 30609|March 

| 354) 104) 166| 361| 220) 346, 715, 30801|April 

| 306) 101| 175| 426, 263| 421, 646) 33480|May 
467, 59| 132] 289, 207, 351| 595| 26490|June 
1969, 430) 761] 1998; 1381| 1742/ 3655| 177328| Total 

















